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Origin of the Company Name

ATLED ḱ ︣ ẍ(DELTA) פּ ︣Ḯ
ṡ ḱ ךּ ︣Ṣ לּךּ ךּ ︣Ḯ

ATLED is a coined word that reads ẍṕDELTAṖ, which symbolizes the pyramid type organization, from the opposite direction.
It means ¬creating creative software that is not bound by social or organizational norms.º
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Growth in sales of cloud services 

offset package sales decline, resulting 

in higher revenues

4

Quarterly Sales

Trends

Sales Trends by 

Product

Analysis of Changes in

Ordinary Profit
Performance Progress

CF

CF Trends
Topics

2023 3 2

FY2023.3 Second Quarter Results 

2023 3

Earnings Plan for the FY2023.3 Appendix

( )

(Million yen)

ẍ0.1 Ṿ ẍ17.0 Ṿ

+ 20.0 Ṿ

+ 27.1 Ṿ

+ 0.6 Ṿ

+ 17.0 Ṿ

+ 17.7 Ṿ

+ 2.7 Ṿ

FY21.3 FY22.3 FY23.3

ḭ
צּ

︣ ︡

Significant delay in introduction due 

to shortage of semiconductors, etc.

Recovery expected in 2nd half

ךּ

Decreased due to the end of new 

license sales

ṇ ḭX-pointּפ
אל

Number of new introductions at the 

same level as the previous year

Strengthen marketing and shift from 

packages to the cloud for growth
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Other cost 
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ṇ
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Increase in 
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infrastructure 

costs
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2022 9 14 September 14, 2022
ṡ וֹ in Ṣ

ṡ Company Information Session for Individual Investors in Nagoya Ṣ

ḭּף שּ︡ ךּאל ︡ ḱ ḭֿפ כֿ ḭֿפ ךּ קּ טּ צּ ךּ︠פֿלּ ︡ Ḯ ךּ פֿ ḱ
פֿ ḭ IR ḱ ךּ ︣ ḭ פֿ ףּשּ︡ ךּ ︡ בֿ ︣Ḯ

We would like to thank all the investors and shareholders who took time out of their busy schedules to visit our booth. Based on the valuable 

comments and questions we received during the exhibition, we will strive to further strengthen our IR activities and promote understanding among 

investors and shareholders.
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( )

(Million yen)

ẍ9.9Ṿ

+ 10.4 Ṿ

+ 23.1 Ṿ

+ 9.8 Ṿ

ẍ18.0 Ṿ

+ 15.4 Ṿ

+ 19.6 Ṿ

+ 10.7 Ṿ

X-pointּפ
ṇ ṇ
ṇ ṇ

Upsell from X-point

Developing new sales partners

Cultivate existing sales partners in 

depth

ךּ

Decreased due to the end of new 

license sales

Xpointּפ
ṇ צּ

Shift from X-point

Cloud needs continue to grow

DX
צּ

DX צּ ḭ ṇ ṇ
צּ

The demand for the workflow 

business will expand as companies 

accelerate their DX against the 

background of the governmentôs 

promotion of DX and the pandemic of 

COVIDE-19
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YoY+10.6̋

AgileWorks

Increase in 

AgileWorks

sales

ṇ

Increase in 

cloud service 

sales

X-point

Decrease in 

X-point 

sales

Increase in 

depreciation

Increase in 

advertising 

expenses Other

Increase in 

labor costs

Increase in 

cloud 

infrastructure 

costs

︡ ḭ ︡

Plan to increase profit by absorbing cost increase with revenue increase while aiming to secure personnel
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MTP

ATLED MISSION

ATLED V IS ION

קּ ṇ ︣

Aiming to be an excellent company that 

attracts lines upon lines

צּ וֹ

C o n t i n u e  t o  C r e a t e  C o n n e c t i o n s  B e t w e e n  P e o p l e

ṇ ṇ Speed ḭ ︡ Smile

Workflow management brings speed, 

and makes you Smile
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Company Profile 

Company Name ATLED CORP.
Date of 

Establishment

2007 4 2

April 2, 2007

Address

2-15-1 ṇ

Shibuya Cross-tawer 2-15-1 Shibuya, Shibuya-ku, Tokyo, Japan

Share Capital

621

621 Million Yen
Number of 

Employees

70

Business 

Contents

ṇ ṇ ḱ ḭ ṇ

Sales & development of workflow systems and provision of cloud services

Stock Exchange 

Listing

ṇ

Tokyo Stock Exchange 

Standard Market

ṇ

Securities Code
3969

Board Member

Position Name

Director

Chairman & Director
Muneharu Hayashi

President & Representative 

Director

Yasuhiro Okamoto

Director

Jun Sato

Juntaka Sakata

Jiro Usugami

Auditor

Fulltime Auditor
Osamu Tanaka

Auditor
Mikito Ozawa

Yasuyuki Yuasa

2023 3 2
FY2023.3 Second Quarter Results 

2023 3

Earnings Plan for the FY2023.3 Appendix

Major Shareholder

Order Name Shareholding Ratio

1
ṇ

SOFTCREATE HOLDINGS CORP.
51.35%

2
SCSK
SCSK Corporation

8.02%

3 GOLDMAN SACHS & CO. REG 6.03%

4 BNYM AS AGT/CLTS NON TREATY JASDEC 3.74%

5
ṇ

The Master Trust Bank of Japan ,Ltd.
3.40%

Company Profile Business Contents

3

Three Strengths Business Environment Business Strategy Other

ẑ2022ễ As of the end of March 2022

Shareholder Composition

Parent Company
51.35̋

Domestic Institutional 

Investors

5.38̋

Foreign Institutional 

Investors

16.05̋

Other Company

8.16̋

Individual Investors

19.07̋
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History

2003

4

Apr.

ṇ ṕ Ḳ Ṗ ṇ ṇ ︡ ṇ

Started as a division of the workflow business of SOFTCREATE HOLDINGS CORP. 

(formerly SOFTCREATE CORP.)

ḱ וֹ ṇ ṇṡX-pointṢ ︡ḭּך שּ ︣ ︡

Started sales of "X-point" a workflow product for small and medium-sized companies and developing a sales network utilizing 

distributors to quickly expand nationwide.

2007

4

Apr.

5

May

︣ ḭשּ ṇ ṇ ︡ אל
The Company established through corporate separation to become independent as a manufacturer in order to 
eliminate double booking of distributor sales and direct sales.

SCSK ṕ Ḳ Ṗּצ

SCSK Corporation (formerly: Sumisho Computer Systems Corporation) participated in the capital through investment by a third 

party

2009

3

Mar.

ḱ וֹ ṇ ṇṡAgile Works Ṣ

Started sales of "AgileWorks" , a workflow product for large and medium-sized companies

2011

10

Oct.

ṡX-pointṢוֹ ṇ ṡX-point Cloud Ṣ

Started sales of "X-point Cloud", a cloud service of "X-point" for small businesses

2016

12

Dec.

ṇ

Listed on the Tokyo Stock Exchange Mothers

2019

3

Mar.

1

Listed on the First Section of the Tokyo Stock Exchange

2022

4

Apr.

︡ ḭ ṇ

Moved to the Standard Market due to the revision of the market classification of Tokyo Stock Exchange

13

2023 3 2
FY2023.3 Second Quarter Results 
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Company Profile Business Contents
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Business Efficiency Costs
ḭ

J-SOX, Compliance

14

ṇ ṇṕ ṇ ṇ ṖṬ

Workflow(Workflow System) = Digitization of Work Procedures
ṇ ṇ ḭ ṡ ḭ שּ︡ ︡ Ṣ ︣Ḯ ︡ ḭṡ ṇ ṇ Ṣ ṡ קּ Ṣ כֿ
︡ ︣Ḯ
ṇ ṇ ḭ וֹ ︡לּ קּ ṡךּ ︡ Ṣ ḭ ṇ פּ ṇ קּ לּ ︡ḭ
כֿ פּפּ ךּ ︡ ︣Ḯ ḭ ︠ ︡ ṇ ṇ ךּ ︣Ḯ

In general, a workflow is òwork procedure or a diagram of a procedureò. And ñworkflow systemò means ñdigitization of those work proceduresò.

The workflow system makes it possible to smoothly and speedily respond to ñwork necessary for an organizationò that canôt be reduced by work improvement alone, and 

greatly reduce the work burden that has been incurred so far. In recent years, workflow have been introduced for the purpose of preventing falsification and early fraud 

detection by managing update history.

B
e

fo
re

Company Profile Business Contents

3

Three Strengths Business Environment Business Strategy Other

ṇ ṇ Ḵ What s workflow?

ṇ ṇ קּ Ṅ
Various work problems that can be solved by introducing a workflow system

A
fte

r

Time to Decision

1
1Week over

נּ וֹ
Paper and costs continue to increase

Unknown evidence

ṇ ︠ Data falsification

Violation of authority rules
ṇ ḱ ṇ

Unknown approval route/non-regular 

approval route

Absence of 

approver

Communication 

between bases

צּ

Unclear progress 

of application

ṇ צּ

Varying formats 

depending on the person 

in charge

Failure to fill in required 
fields

Visualization of progress

Mobile approval

Immediate approval possible

צּ קּ

Support for J-SOX, including the ability to 

view approval histories

פֿ ṇ ḭקּ

Application routes can be set for each 

document, and applications are automatically 

submitted in accordance with authority rules

ṇ צּ

Unified formatting through 

systemization

ṇ
תּ

Prevent input omissions by setting 

input support and required fields

Filing operation
ḭ ︣

Time and effort tally and find

ḭ
Printing and mailing costs

ṇ
Storage space

ṇ ṇ 0
Paperless system reduces paper to 0

ḭ ḭ 0
Automatic tabulation, automatic filing, and abundant 

search functions to 0 work

2023 3 2
FY2023.3 Second Quarter Results 

2023 3

Earnings Plan for the FY2023.3 Appendix
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X-point Cloud X-point ṇ Agile Works

ṇ ṕ ṇ ṇ Ṗ
Main Target(Number of User)

ḱ ṕ1000 Ṗ

SME(Less than 1000 user)

ḱ ṕ1000 Ṗ

SME(Less than 1000 user)

ḱ ṕ500Ṍ Ṗ

Medium/Large companies

(500~seberal hundred thousand User)

Form of Provision SaaSṕ Ṗ
ṕ ṇ Ṗ

On-Premises (Package)

ṕ ṇ Ṗ

On-Premises (Package)

License Type
ṇ ṇ

Users
ṇ ṇ

Users
ṇ ṇ

Simultaneous Users

Price  

Structure

License Fee
- \600,000~ \2,400,000~

ḱ

Maintenance/Usage 

Fee

(500 /1 ṇ ṇ)

Monthly usage fee (¥500/1user)

ṇ ṇ ( 15Ṿ)

Annual support service 

(15% of license fee)

ṇ ṇ ( 15Ṿ)

Annual support service 

(15% of license fee)

Language
Japanese Japanese

ḭ ḭ

Japanese, English, Chinese

ṇ ṇ Differentiation through general-purpose workflow

Competitors

ṇ ṇ

No-code

ṇ ṕ ṇ ṇ Ṗ

Coding (Low-code)

ṇ

General-purpose Package
ṇ

Development Platform

ṇ

Package

ṕ Ṗ

Number of Introduced (many)

ṕ Ṗ

Number of Introduced (few)

ḱ

General-purpose Type

ḱ

Business-specific Type

ṕ Ṗ
Competitors

(business -specific 
type)

ṕԋ֣Ԇԝ֪֔ԅԜӻ֪֘Ṗ

Competitors

(cloud native)

Cloud

ṕ Ṗ

Competitors

(general-

purpose type)

ẑ
Our research

Product Lineup

Company Profile Business Contents

3

Three Strengths Business Environment Business Strategy Other
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ṇ ṇ X-point ṇ ︣ כֿ

︡ Ḯ ṇ ṇ ףּ ︣Ḯ

With the spread of cloud services, the package version of X-point will be end of supported. The 

schedule until the end of support is as follows.

2022/3 2025/3 2027/3

End of sale of new license

ṇ
End of normal support

ṇ /
End of sales of extended support and additional license

Common

UI ḭ Ṅ ṇ ṇ ṇ

Intuitive UI operation and versatility to meet various 

workflow needs

ṡ שּ לּ Ṣ ṇ

Intuitive input form ñlike writing on paperò

ṇ ṇ ṇ ṇ

Anyone can create a workflow with no-code

צּ ḭשּ
ḱ וֹ שּ קּ

Rich in standard functions and highly versatile, it can be used not 

only for approval but also for the entire business

Outstanding security

Mobile app available

ṇ ︢ ︡

Abundant cooperation destinations 

including groupware

Web API
Implemented Web API

ḭ ṇ
Complex, advanced flow control

תּ︣
Organizational reorganization can be 
changed immediately with a simple 

operation

פּ ṇ
בֿ ךּ

A system that is resistant to change 
and can connect to the cloud and even 

legacy systems

Multilingual

2023 3 2
FY2023.3 Second Quarter Results 

2023 3

Earnings Plan for the FY2023.3 Appendix
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1 2 3 4 5 ṏ

17

︡ Stable Subscription Business Model

ṇ צּ
נּ ӷ נּ

If the number of users increases, 

sales will increase

Subscription 

Sales

75 %

License 
Sales

25 %

Sale composition ratio

License Sales

Subscription 

Sales

ṇ

Both package and cloud

ṕ Ṗ

Continuous use

(Cancellation 

prevention)

Option addition

Increase in the number 

of newly introduced 

companies

License sales 
fee

ṇ

Support 
maintenance 

usage fee

ṇ

Cloud 
service 

usage fee

Cloud

sales

E
xp

a
n

d
in

g
 th

e
 n

u
m

b
e

r o
f u

se
rs

1 2 3 4 5 ṏ

ṇ
Growth image

1st year            2 nd 3 rd 4 th                      5thṏ
1 2 3 4 5 ṏ

Period

sales

פּ

Other

ṇ

Package

1st year            2 nd 3 rd 4 th                      5thṏ
1 2 3 4 5 ṏ

Period
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ṇ ṇ
ṕ1 Ṗ

Partner companies

(Primary agency)

ṇ ṇ

End-user

ṇ ṕATLED ṇ Ṗ

Lead acquisition (ATLED lead)

ṇ
ṕ ṇ ṇ ṇ Ṗ

Lead acquisition 

(partner lead)

2

Secondary 

agency

ṕATLED ṇ Ṗ
Project 

introduction 
(ATLED lead)

ṇ ṇ

P a r t n e r  C o m p a n i e s

ṇ ṇṕIT Ṗ

Distributor

ṇ ṇ

Multi-function Copier 

Manufacturer

ṇ ṇ( SIer Ṗ

System Integrator

other

ṇ

ṇ ṇ

All package 
commercial 
distribution 

goes through 
partner 

companies

40Ṿ
About 40% of 

cloud 
commercial 

distribution is 
sold directly

Ẁ ṇ Sales & Support System

Company Profile Business Contents
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